
 

 

 

Senior Sales Account Manager (M/F/D) 
based in Germany 

Roles and Responsibilities: 

▪ Actively promote and sell Kokusai products and services including maintaining and 

expanding sales to existing accounts as well as developing new customers. 

▪ Develop strategic account plans and tactics to expand Kokusai business and support 

revenue growth in line with corporate and regional targets. 

▪ Lead and orchestrate the engagements and relationship building amongst the different 

stakeholders within Kokusai and customers to meet defined objectives. 

▪ Identify and quantify concrete business opportunities at our customers.  

▪ Generate accurate and comprehensive forecasts.  

▪ Report on business development progress and target achievement. 

▪ Develop, build and maintain senior-level relationships internal and external with target 

customers and key partners. 

About us: 

Kokusai Semiconductor Europe GmbH is a leading supplier of thermal batch processing 

semiconductor equipment. Working closely with our parent company in Japan, we are installing 

and maintaining our equipment at customer sites throughout Europe. We use research and the 

latest developments to sell next-generation semiconductor technology. 

In addition to service and spare parts sales, the sale of reconditioned used machines has 

rounded off the company's portfolio for some time. With over 30 years of experience and 

locations in three countries, Kokusai Semiconductor Europe GmbH is one of the market leaders 

and continues to grow. 

Very competitive compensation Attractive Benefits + Company car Growing Industry 



Skills and Experience that we are looking for: 

▪ Highly self-motivated with a strong desire to expand our market share in the existing 

European Semiconductor market.  

▪ Strong interpersonal, communication, influencing and negotiation skills and teamplayer.  

▪ Bachelors / Masters Degree in Electrical Engineering or equivalent. 

▪ Min. 5 years of Sales and account management experience in semiconductors. 

Manufacturing equipment sales is an advantage but not a pre-requisite. 

▪ Strong analytical skills to capture customer requirements, understand dynamics on cross-

functional basis and identify appropriate solutions. 

▪ Fluent in German and English language. 

▪ Willingness to travel to different parts of the world (depending on the account needs). 

▪ Working knowledge of MS Office and CRM systems. 

Please send your application to: 

Kokusai Semiconductor Europe GmbH 

Human Resources / Kirsten Neumann 

kse_hr@kokusai-electric.com 

 

----------------           We are an Equal Opportunities Employer         ------------------ 
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